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Finding The Ladder of Success 
How to develop networking ties.

What exactly is a professional network?
A professional network consists of a group of people who have similar interests that are closely related to yours. These people serve as great sources for references, mentoring, customers, and possibly even future employment opportunities. Since networking is such a valuable resource you should be very careful not to burn any bridges or put a bad taste in anyone’s mouth, because networking can also spread “unwanted” information amongst others. 
Networking Strategies:
The more people that know you, the more you will be made aware of possible job opportunities.
To establish networking ties exchange business cards at special events. 
· Family 
· Personal Friends
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· Acquaintances

· Co-workers





· Previous Employers

· Classmates

· Club Members

· College Professors

· Industry Recruiters (Like Someone At A Job Fair)
· Service Providers (Doctors, Hair Dressers, John Deere® Sales Staff)
Remember to think of your network as a group of people who are working together to help yourself and others to meet their personal, as well as their professional goals. 
Networking Can Help You To Do The Following:
· Collect information related to the work world.

· Find employed individuals in occupations that you are interested in pursuing and research how they obtained their job.
· Listen to what people in your field of interest have to say about their job.
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Have a well written resume and make sure that professionals in your field of interest have reviewed it.

· Identify and contact mentors. 
· Try to start forming connections...each time you meet someone ask them if they know of two other people that might be able to help you and then keep track of all the contact information you obtain and that is how networking takes hold!
Networking Do’s:
· Form a system and contact everyone you know!

· Personalize each conversation towards the person that you are in contact with.

· Find a mentor that will help you start networking and provide guidance.

· Have your contacts review your resume and make suggestions and comments.

· Follow up with your contacts and thank them and make them aware of how much they have really helped you.

Networking Don’ts:
· Calling your contacts and being unprepared as to what you want to say on the telephone.

· Not following up on referrals or saying “thank you” to each contact that helps you or offers  
advice. 
· Calling your contacts too often makes it look like you are trying to harass or annoy them. 
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